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WE’RE LOCAL, WE’RE GLOBAL
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Emily Barraclough • Erika Vieler • Esther McClay • Gail Henderson • Gail Henneberry • Gina Huggins  

Harvey Bharaj  •  Izabella Lipetski  •  Janice Habluetzel  •  Janna Chestnut  •  Jo Ann Luisi  •  John Ledahl 

Judy Turner  •  Julia Murtagh  •  Kaarin Doyle  •  Karen Crowson  •  Kat Gaskins  •  Kelly King Kelsy Martin  

Kevin Mesa • Kim Ott  •  Kim Richards  •  Kris Moxley  •  Leigh Ann Hoffman  •  Leslie Faught Lily McClanahan 

Linda Futral  •  Linda Goveia  •  Linda Sabeh  •  Linda Traurig  •  Lynn Borley  •  Mark James Mark Kotch   

Marta Riedy  •  Marti Gilbert  •  Maureen Nokes  •  Miranda Mattos  •  Patricia Austria  •  Robin Young

Rosa Behrouz Sally Blaze  •  Sally Martin  •  Sara Lovett  •  Scott Mendes  •  Sean Jolley  • Sharan Kaur    

Stacey Daggett • Stasia Poiesz • Susan Kuramoto Susie Steele  •  Tim McGuire  •  Tyler Moxley

Wendy Harmon

Pleasanton / Livermore Valley
900 Main Street, Pleasanton,  CA  94566  |  925.251.1111

A beautiful office in a central location is key, and with access to over 30 APR offices in the 

Bay Area and Tahoe, you will have support no matter where your home search takes you.

APR.COM
Over 30 Offices Serving the The Bay Area including Pleasanton  |  925 251.1111
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STAFF On the cover: Children playing in a neighborhood 
park is a familiar scene in Pleasanton. The city 
offers 44 community and neighborhood parks, 
more than 24  miles of trails and over 600 acres of 
undeveloped open space. Comstock / Thinkstock

W
hen Pleasanton was incorporated 
in 1894, the population was a 
mere 500. But when Pleasanton 

became a part of the first transcontinental 
railroad line, The Pacific Railroad, in 1896, 
Pleasanton soon began to grow.

Now boasting a population of 72,230, 
Pleasanton is a thriving community with a 
strong economic base, charming downtown, 
excellent school district and a host of well-
planned neighborhoods.

In a way, neighborhoods are extensions 
of our homes. The people who make up 
our neighborhoods influence and enhance 
our daily lives. We can retreat or engage, 
celebrate or stroll in a reverie. 

This publication is filled with stories told 

by people who inhabit these neighborhoods. 
They tell about what drew them to the 
neighborhood and what makes it unique and 
special. A fact box for each neighborhood 
provides information about schools, fire 
stations, shopping and homes. 

Like Pleasanton itself, “Our Neighborhoods” 
is a growing, ever-evolving publication. The 
2016 edition has but a few of the 100 or so 
neighborhoods in Pleasanton, and our goal is 
to add more each year. 

Gina Channell-Allen
President / Publisher

& Our Neighborhoods Editor

ONur eighborhoods
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BY DON FAUGHT

E
verybody 
thinks 
they know 

how the real 
estate market 
works. Trouble 
is, a lot of 
misinformation 
gets unwittingly 
passed along. Below, I debunk 
some of the most common real 
estate myths so that you can make 
the right decision for your family. 

Myth #1: Sellers should always 
price their home high to leave 
room for negotiations. 

Pricing a home is among the 
most crucial steps for a home 
seller. Errors can reduce the seller’s 
profit and/or elongate the timeline. 

The longer a home sits on the 
market, the more likely buyers will 
avoid it, assuming the home has 
a defect of some kind. Statistics 
show interest wanes after just the 
first 14 days on the market. And 

it plummets after 30 days. If your 
home is priced right, taking all 
factors into account, buyers will 
pay full price. 

Myth #2: Buyers always get a 
better deal, or ensure they get 
the house, by going through the 
listing agent. 

Buyers should have their own 
agent; he or she will look out for 
YOUR best interests.  A listing 
agent has a fiduciary duty to the 
seller. That means the seller’s 
money is more important to that 
agent than the commission earned. 
Legally, ethically and morally, a 
listing agent cannot and will not 
cut their seller’s throat to get a 
buyer a better deal. 

And don’t expect the listing 
agent to give up their buyer agent 
commission if they “double-end” 
the sale. Representing two clients 
in the same transaction increases 
the agent’s liability. Why would 
they do that for free? 

EQUAL HOUSING LENDER

Debi has been assisting clients purchase and refinance their homes since 
1993. It is her commitment to exceed her client’s expectations through 
consistent and timely communication. Debi’s goal is to provide the best 
financing solutions for her clients.  

Call Debi today for a free mortgage analysis and to obtain a loan 
pre-approval before you shop for you new home. 

Debi has held this honor for the past five years, and continues to provide 
excellent service and expertise to her Realtor partners and clients. 

Diversified Mortgage Group is a division of CMG Financial, a leading mortgage 
lender licensed in most states. Debi is one of the top 10 Loan Officers at the 
company nationwide.

A division of CMG Mortgage Inc.  NMLS#1820.  Licensed by the Department of Business Oversight under the California 
Residential Mortgage Lending Act. #4150025.  Branch NMLS# 508121.  Offer of credit subject to credit approval.

Congratulations to Debi Zentner, Diversified Mortgage Group’s 
2015 Loan Officer of the Year.

Your local REALTOR® working for you!

Rosanne Hoffman
Realtor® CA Lic.#01960359
925.890.4416
rhoffman@venturesir.com
homesaboutthebay.com

Question:  If I wait until 
spring to sell my home, will 
it be worth more money?

Answer:  Probably not.

For more straight answers 
to your real questions, 
call me at 925.890.4416.

Strategic  
Accessible  
Focused 
Exclusive

Seven common  
real estate myths

Don Faught

See MYTHS on Page 6



COUNT ON US   

From our ER, to Stroke Center, to our Birth Center, 
we’re here for you and close to home whenever you need us.

To Be There For You

Now Open: Outpatient Center in Pleasanton
5860 Owens Drive

6001 Norris Canyon Road, San Ramon

(925) 275-9200 • To Find a Physician, call: (800) 284-2878

Your local hospital for over 25 years

Bloodless Medicine & Blood Conservation

Brain and Neurology

Cancer Care

da Vinci® Robotic Surgery

Diabetes Management

Digestive Disorders

Emergency Care

Heart Care

Imaging

Lab

Men’s Health

Mother and Newborn Care

Orthopedics

Pediatric Care

Therapy Services

Spine Care

Sports Performance Institute

Stroke and Vascular Care

Surgery

Women’s Health

Wound Care

OurSanRamonHospital.com
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2016 Outlook: Competition for Pleasanton real estate heats up
BY DAVID C. STARK

E
l Nino may mean drought relief but the 
lack of homes for sale means buyers are 
watching the skies for deals.

Kim Ott, the 2016 
President of the Bay East 
Association of Realtors, 
says this year will be similar 
to 2015 for homebuyers in 
Pleasanton.

“Most sellers were in a 
multiple offer situation 
and there was plenty of 
competition among buyers,” said Ott. 

The high demand for home ownership did 
drive up prices throughout the year but buyers 
had to offer more than just top dollar. Ott 
explained, “typically, not the highest offer but 
the best terms were successful.” 

According to Ott, many successful offers had 

no appraisal, loan or inspection contingencies. 
The majority of home purchases in Pleasanton 
used some type of financing coupled with a 
down payment. 

“There was some cash but not a huge 
amount. About a third of offers involved either 
all-cash offers or significant down payments,” 
Ott said.

A sellers’ market typically implies buyers 
purchasing a home “as-is.” Ott said this 
situation evolved during the year.

“In the beginning of the year it was pretty 
much ‘as-is’ and you get what you get but 
toward the end of the year, starting in 
September, a buyer could get repairs done or 
get a credit.”

Ott said sprucing up homes did pay off.
“In the majority of my listings we painted, in 

some cases we did a mini rehab in kitchens and 
bathrooms, sometimes we put in flooring,” she 

said. “Almost always we did some landscape stuff 
outside, cleaned up, put bark in maybe planted 
some flowers. We always staged the home.”

Asked if a seller can just put their home on 
the market without making any improvements 
Ott said, “You can, but you won’t necessarily get 
the highest price because buyers are still picky. 
The investors want a deal and if the home is 
move-in ready buyers who will live in the home 
are willing to pay.”

Looking ahead to 2016 Ott observed, “I’ve 
been involved in two transactions so far with 
multiple offers — one had 13 and one had 5. I 
thought it was going to be a bit slower but right 
now the buyers are out there and there’s going 
to be competition.”

David Stark is the Public Affairs Director  
at Bay East Association of Realtors,  

a professional trade organization.  

Myth #3: Buyers should find a house first, 
then start the mortgage qualification process. 

If you want your offer accepted on a home, 
you must have all of your requirements 
ready to go. Sellers will require evidence of 
your financing along with your offer. It can 
take a couple days to acquire a full mortgage 
prequalification. But the best houses sell quickly. 
If you are not prepared, you will lose the house. 

Myth #4: Remodeling projects always 
increase home value by the project cost. 

Should you remodel the kitchen before you 
go on the market? Many improvements won’t 
increase the home by the cost of the rehab, but 
some will. And most are likely to at least help a 
home sell faster. 

New carpet usually returns a comparably 
higher price, but the highest-end marble 
flooring may not. Your real estate agent can 

help you determine what improvements, if any, 
to make before you hit the market. 

Myth #5: “Green” upgrades such as solar 
panels add tens of thousands of dollars to the 
value of a home. 

Despite what the salesman told you, solar 
panels, triple pane windows and lifetime-
warranty paint will not increase your home 
value by the cost of the improvement. And some 
financing methods such as long-term leases and 
property tax liens can actually hinder the sale of 
your home. Check with your Realtor before you 
sign on for any such improvement. 

Myth #6: “For Sale By Owner” saves the 
seller a ton of money. 

Actually, a “For Sale By Owner” (FSBO) 
usually saves the BUYER a ton of money. Why? 
Because buyers make lower offers when they 
know a seller isn’t paying agent commissions. 
Also, many FSBO sellers price their homes 
incorrectly, leaving money on the table and 

taking longer to sell. 
Reality is, the only way to sell for the highest 

possible price in the shortest period of time 
is to ensure every potential buyer knows a 
house is for sale. It’s basic economics, supply 
and demand. FSBO sellers lack access to the 
majority of portals and websites, limiting their 
home’s exposure. 

Myth #7: All Real Estate Agents are the same. 
Sure, all agents must pass the same state exam. 

But real estate school does not teach people 
how to be great agents. And it doesn’t address 
personality type, work ethic and moral center. 

So, no, all agents are NOT the same. Ask 
for a referral from the people you know and 
trust. They’ll be frank about how someone 
performed.

 Don Faught is the Vice President and  
Managing Broker for Alain Pinel Realtors  

and is the 2013 President of the  
California Association of REALTORS®

MYTHS
Continued from Page 4

Kim Ott

MONTHLY MARKET ACTIVITY

Active Pending Sold Months Supply Avg List Price
Median Sale 

Price
Avg Sale Price Average DOM

Avg $ Sqft 
Listed

Avg $ Sqft Sold
Sale Price/ List 

Price

Dec 14 35 14 53 1.0 $1,180,180 $928,000 $1,175,349 31 $445 $446 99.59%

Jan 15 48 20 15 1.7 $896,459 $838,000 $910,693 17 $453 $459 101.59%

Feb 15 47 49 27 1.6 $1,049,848 $883,750 $1,053,295 23 $446 $449 100.33%

Feb 15 47 49 27 1.6 $1,049,848 $883,750 $1,053,295 23 $446 $449 100.33%

Apr 15 93 76 67 1.8 $1,162,630 $950,000 $1,189,416 14 $457 $474 102.30%

May 15 97 86 74 1.4 $1,119,932 $935,000 $1,150,814 13 $475 $493 102.76%

Jun 15 108 54 99 1.5 $1,249,019 $1,075,000 $1,258,256 27 $479 $488 100.74%

Jul 15 88 64 65 1.3 $1,190,324 $965,000 $1,198,691 14 $490 $498 100.70%

Aug 15 95 48 65 1.5 $1,184,049 $990,000 $1,189,843 21 $474 $480 100.49%

Sep 15 95 48 49 1.8 $1,096,886 $935,000 $1,107,991 22 $505 $511 101.01%

Oct 15 83 54 44 1.6 $1,341,645 $990,000 $1,325,600 41 $483 $482 98.80%

Nov 15 58 32 37 1.3 $1,082,576 $930,000 $1,084,097 20 $488 $490 100.14%

Dec 15 39 26 39 1.0 $1,246,710 $962,000 $1,222,604 61 $515 $511 98.07%

Includes the areas of Pleasanton, Sunol. © 2015, Bay East Association of REALTORS®. Reprinted by permission of Bay East Association of REALTORS®. The Bay East Housing Reports are based in whole or in part on data supplied by 
the Bay East Association of REALTORS® or its Multiple Listing Service (MLS). Neither the Association nor its MLS guarantees or is in any way responsible for its accuracy. Data maintained by the Association or its MLS may not reflect 

all real estate activity in the market. Due to late closings, an adjustment is necessary to record those closings posted after our reporting date. Note that statistics released each month may be revised in the future as new data is received.



5860 Owens Drive, Pleasanton

Our Pleasanton Outpatient 
Center is now your one-stop 
shop for health care.

Hello.

Primary care | Pediatric care | Pregnancy care
Specialty care | Urgent care (available 7 days a week) 
Imaging services | Lab services | Care coordination
Senior services | Wellness services
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Autumn Glen / Heritage Valley

T
he Autumn Glen and Heritage Valley 
neighborhoods between Valley 
and Mohr avenues at Kolln Street 

is a beautifully maintained neighborhood 
within walking distance of schools, shopping 
and parks. A greenbelt running through 
the neighborhood, generous lot sizes and 
proximity to Orloff Park make it perfect for 
getting outside and enjoying the beauty of 
Pleasanton. 

Autumn Glen was built in 
1984 by Morrison Homes, 
and has one- and two-
story homes ranging from 
1,800 to 2,500 square feet. 
The contemporary styled 
homes are on spacious lots, 
nicely maintained by the 
homeowners. Most lots 
range in size from 7,000 to 
8,000 square feet, but some 
in the cul-de-sacs can be 
close to a quarter-acre. 

Also built by Morrison 
Homes between 1971 and 1976, Heritage 
Valley homes range in size from 1,400 to 2,200 
square feet and also offer generous lot sizes 
ranging from 6,500 to 10,000 square feet, and 

some along the cul-de-sacs can be up to a 
third-acre in size. 

The neighborhoods are conveniently located, 
with easy access to downtown Pleasanton, 
shops and restaurants. A short drive to I-580 
makes it a breeze for commuters. 

Children in the neighborhoods attend Alisal 
Elementary School, Harvest Park Middle 
School and Amador Valley High School. 
A wonderful aspect for children and their 

parents is how close the schools 
are, walking distance or a short 
drive. Orloff Park is also close 
and offers playgrounds for 
tots and older children, picnic 
areas, basketball courts and 
softball fields. Amador Valley 
Community Park’s aquatic 
center is also only a short walk 
away. 

Homes in the neighborhood 
get snatched up quickly when 
they go on the market, which 
Realtor Tim McGuire attributes 

to the neighborhood’s “spacious homes on 
generous lots,” he said. “It’s convenient for 
shopping, close to wonderful parks and offers 
easy commuter access.” 

FACTS
FIRE STATION: Station No. 3,  
3200 Santa Rita Road

LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Orloff Community Park

POST OFFICE: 4300 Black Ave.

PUBLIC SCHOOLS: Alisal Elementary, 
Harvest Park Middle School, Amador 
Valley High School

SHOPPING: Mission Plaza, Amador 
Center

MEDIAN 2015 HOME PRICE: $950,000

HOMES SOLD IN 2015: 8

NEIGHBORHOOD SPONSOR

McGuire Real  
Estate Team

Alain Pinel Realtors, 
Pleasanton

tmcguire@apr.com

TimMcGuire.net

925.895.9950 

BRE #1349446
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THE ONLY TEAM YOU NEED TO CALL WHEN BUYING OR SELLING A HOME

•  Specializing in Autumn Glen and Heritage Valley

•  #1 Real Estate Team in Pleasanton**

•  Ranked in the top ten of all agents/teams in Alameda & Contra Costa Counties**

•  Average sale price is 102.3% of list price, highest of all agents in Pleasanton**

•  55 homes listed and sold in 2015 at $54 million dollars in volume**

•  Over 50 years of combined team experience selling real estate

•  Concierge services including a team of contractors to prepare your home

•  Committed to 100% complete client satisfaction with over 80 five star Zillow reviews

•  Corporate Relocation Certified Buyer’s and Seller’s agent

•  Certified Residential Specialist and Bay East Association of Realtors Pinnacle award recipient  
** Source: Trend Graphix

SOLD SOLD

SOLD SOLD

900 Main Street, Pleasanton, CA 94566
Zillow.com

www.TimMcGuire.net
925.462.SOLD (7653)

Mark James
Realtor®/Associate

Tim McGuire
Realtor®/Leader

Erika Vieler
Realtor®/Associate

KarenCarmichael
Client Services

A Concierge Approach To Real Estate
R E A L  E S T A T E  T E A M

See over 80 five star reviews  for Tim McGuire
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Birdland

B
irdland, appropriately titled for its streets 
named after bird species, is nested in a 
centralized area of Pleasanton bordered by 

Valley Avenue to the south, Santa Rita Road to 
the east, Hopyard Road to the west and the Ken 
Mercer Pleasanton Sports Park to the north.

The tree-lined streets of Birdland consist 
mostly of single-story ranch homes and 
two-story colonials. Historically, the area 
was used as farmland 
and was developed into 
the suburban haven that 
exists today when the first 
homes were built on the 
land in 1963. 

Dave Rusconi and his wife 
Sandra moved to Birdland 
about two and a half years 
ago from the Peninsula. 
The Rusconis have three 
school-aged children and 
were originally attracted to Pleasanton because of 
the schools. Upon arriving to the city, they soon 
became also fond of the “tight-knit” community 
within Birdland, they said.   

“Without question, everyone wants to 
preserve the community feel and there is a 
great sense of interaction while not being 
overbearing,” Rusconi said. 

Residents of Birdland don’t need to travel far 
from home to run errands, shop or grab a bite 

to eat. Mission Plaza, which includes several 
casual dining restaurants, a day spa and a one-
stop shop for packing and shipping, is situated 
near Birdland, as well as Amador Center, which 
offers a Safeway  grocery store, pharmacy, dry 
cleaners and several eateries. 

“We love that there’s 12 years of schools 
within walking distance, great food shopping 
at Gene’s Fine Foods or downtown, and Main 

St. Meat & Fish is a great option for 
a full-service butcher shop. Peet’s 
Coffee & Tea is also close by and a 
great place for coffee and to meet 
folks from the neighborhood,” 
Rusconi added.   

Also in Birdland, Woodthrush 
Park is a great place to take the 
family dog for a walk or play a 
game of catch with neighborhood 
friends. Ken Mercer Pleasanton 
Sports Park is also near Birdland 

and offers a skateboard park, soccer fields, 
baseball diamonds, tot play area and spaces for 
picnicking among other amenities. 

Walnut Grove Elementary School, a 2014 
California Distinguished School, Harvest Park 
Middle School and Amador Valley High School 
are the three schools within walking distance 
of Birdland. Families with school-aged children 
can enjoy the convenience of education and 
recreation significantly close to home. 
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FACTS
FIRE STATION: Station No. 3,  
3200 Santa Rita Road 

LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Woodthrush, Ken Mercer 
Pleasanton Sports Park

POST OFFICE: 4300 Black Ave. 

PUBLIC SCHOOLS: Walnut Grove 
Elementary, Harvest Park Middle,  
Amador Valley High 

SHOPPING: Hopyard Village Shopping 
Center, Amador Center, Mission Plaza/
Valley Plaza

MEDIAN 2015 HOME SALE PRICE: 
$975,000

HOMES SOLD IN 2015: 29

NEIGHBORHOOD SPONSOR

McGuire Real  
Estate Team

Alain Pinel Realtors, 
Pleasanton

tmcguire@apr.com

TimMcGuire.net

925.895.9950 

BRE #1349446

‘There is a great 
sense of interaction 

while not being 
overbearing.’

RESIDENT DAVE RUSCONI



• Neighborhood Specialist for over 16 years

• #1 Real Estate Team in Birdland and Pleasanton Valley**

•  Ranked in the top Ten of all agents/teams in Alameda & Contra Costa Counties**

•  Average sale price is 102.3% of list price, highest of all agents in Pleasanton**

• 55 homes listed and sold in 2015 at $54 million dollars in volume**

• Committed to 100% complete client satisfaction 

• Over 50 years of combined team experience selling real estate

• Concierge services including a team of contractors to prepare your home

• Committed to 100% complete client satisfaction with over 80 five star Zillow reviews

• Corporate Relocation Certified Buyer’s and Seller’s agent

•  Certified Residential Specialist and Bay East Association of Realtors Pinnacle award recipient

  ** Source: Trend Graphix

Testimonial 1
Tim’s concierge service really helped to take a load off of us by providing staging and cleaning services and having resources for any-
thing that needed to be addressed. Tim’s market knowledge guided us to the appropriate asking price, resulting in multiple offers and 
ultimately a sale price that was well over our asking price. We were very pleased with Tim, his team and the results he achieved.

Testimonial 2
Tim and his team did a wonderful job with the sale of my mother-in-law’s house in Birdland. He has a master’s knowledge of that 
area and we were totally impressed with his detailed approach to the marketing plan. He identified small repairs and upgrades to 
make the house attractive and ready-for-sale. Because we live outside the area, we needed someone to take a “hands-on” approach 
to handling the house. Tim identified contractors, managed the repairs and sold the house the first week it was on the market in a 
clean, no-hassle sale. We highly recommend Tim to anyone in that area.

900 Main Street, Pleasanton, CA 94566

SOLD SOLD

www.TimMcGuire.net
925.462.SOLD (7653)

Mark James
Realtor®/Associate

Tim McGuire
Realtor®/Leader

Erika Vieler
Realtor®/Associate

KarenCarmichael
Client Services

A Concierge Approach To Real Estate
R E A L  E S T A T E  T E A M

Zillow.com

See over 80 five star reviews  for Tim McGuire
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Bridle Creek / Sycamore Heights

T
he quality of the schools and the proximity 
to the freeways are what brought Mindy 
and Bryan Long to Bridle Creek in August 

2014, but it’s the people who give it the “strong 
neighborhood feel” the Longs and their young 
children enjoy. 

“It has been so easy to meet people and make 
friends,” Mindy Long said. “We even found 
awesome babysitters that live near us!” 

Bridle Creek and Sycamore Heights are situated 
in what used to be Pleasanton’s ranch and rural 
area, and well spaced out for plenty of privacy 
for each home. The neighborhood is full of 
luxury homes and located on the south side of 
Pleasanton. Bridle Creek was built by Greenbriar 
Homes between 2000 and 2003, with 3,200- to 
4,450-square-foot homes and lots up to half an 
acre. Sycamore Heights was started in 2004 by 
Summerhill Development, and boasts homes of 
3,000 to 5,000 square feet and up to half-acre lots. 

“The Bridle Creek and Sycamore Heights 
neighborhoods are relatively newer 
neighborhoods in very convenient locations,” 
said Realtor Blaise Lofland. “These areas are very 
desirable for a number of reasons, including the 
schools and the proximity to parks and other 
recreation venues.” 

“I like the proximity of the neighborhood to I-680 
and to downtown Pleasanton,” Mindy Long said. “It 
is a bike friendly area, and we ride bikes to school, 
downtown to the dairy and to the local parks.” 
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FACTS
LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Mission Hills Park

POST OFFICE: 4300 Black Ave.

PUBLIC SCHOOLS: Hearst Elementary, 
Pleasanton Middle, Foothill High

PRIVATE SCHOOLS: Quarry Lane, 
Stratford

SHOPPING: Oak Hills Shopping Center

MEDIAN 2015 HOME SALE PRICE: 
$1,850,500

HOMES SOLD IN 2015: 4

NEIGHBORHOOD SPONSOR

Blaise Lofland Real 
Estate Group

Alain Pinel Realtors, 
Pleasanton

blofland@apr.com

BlaiseLofland.com

925.846.6500

BRE#00882113

Nearby to the neighborhoods are excellent 
schools, including Hearst Elementary School 
and Pleasanton Middle. Teens living in the 
community go to Foothill High School. Private 
schools Quarry Lane and Stratford Schools are 
conveniently close by. For commuters, there is 
close access to I-680, ACE Train and BART. 

The neighborhood feels secluded, but 
manages to be convenient to everything 
Pleasanton has to offer. Downtown’s Main 
Street is only a short walk away for shopping, 
dining, and music for a lovely night out. The 
Sycamore Creek walking path within the 
community is available for beautiful strolls. 
One of the favorite attractions, especially for 
children, is the proximity to Mission Hills 
Park, home to the giant slide, swings, two 
playgrounds, and a huge amount of space to 
play and enjoy the outdoors. For other types of 
play, Castlewood Country Club and Callippe 
Preserve Golf Course are less than 10 minutes 
away, and Stoneridge Mall is a quick trip. 

The quiet beauty, luxurious homes and 
convenient location are evidently hard to resist. 

“We were original owners and have come 
back,” resident Dana Michael Ritter said. “We 
bought a home here in 2000, moved and then 
came back and bought a different home in 
2014. We love the quality of the homes and also 
the location.”
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Blaise Lofland
925.846.6500
blofland@apr.com 
License #00882113

          
Blaise Lofland Real Estate Group

EXPERTISE     |     TEAMWORK     |     RELIABILITY     |     INTEGRITY     |     SATISFACTION

Experience the Difference

Your Experienced Real Estate Team Providing  
Many Years of Professional Service

•  The Blaise Lofland RE Group is celebrating 30 years of business in Pleasanton 

•  Our group has been composed and expanded to provide expert industry  
experience in every area and at every step of the way with your buying  
and selling real estate process

•  Visit our newly launched website at blaiselofland.com and view testimonials 
from dozens of our satisfied clients!

•  Drop by any time at our our recently expanded office – at Alain Pinel Realtors 
located at 900 Main Street

COME AND MEET OUR GROUP:   *Blaise Lofland,*Marti Gilbert, *Amanda Bowen, Kelly McKaig (*Licensed) 
We Welcome the Opportunity to Assist You with Your Real Estate Needs

“Working with Blaise was a great experience. We were treated to the kind of service that makes you feel like you’re his 
only client. He was responsive to our needs, ensured that we put our best forward during the sale, and was true to his 
word. I would definitely recommend Blaise as a professional who exemplifies integrity, knowledge and follow through”

- Bridle Creek/Sycamore Heights Resident
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Castlewood

“C
astlewood was one of the very first 
neighborhoods to put Pleasanton on 
the map,” said Realtor Julia Murtagh. 

With the famed Castlewood Country Club and 
lengthy history, this is very true.

Nestled in West Pleasanton with the Golden 
Eagle neighborhood to the north and Foothill 
Road to the east, the Castlewood neighborhood 
is a dream location. This beautiful hillside 
community boasts a wooded golf course 
setting on 500 private acres surrounding the 
Castlewood Country Club as well as its own 
water supply.

Castlewood Country Club was originally the 
53-room palatial estate of Phoebe Apperson 
Hearst of the famous Hearst family. In 1924, 
the estate was sold and turned into a country 
club. The San Francisco and Oakland elite 
were all frequenters of the Club, and many of 
the original Castlewood homes were summer 
houses for these people. The club burned down 
in 1969 and was then rebuilt. It was also a 
precursor to the famous Hearst Castle at San 
Simeon. The Club prides itself on its two PGA 
approved 18-hole golf courses, the Hill Course 
and the Valley Course, along with wonderful 

recreational facilities including a pool and 
tennis courts.

The Castlewood neighborhood consists of 
older and newer single family homes, from 
ranch-style homes to grand estates, dotted 
among mature oak trees. Many of these 
homes were built in the late 1960s to 1970s, 
with newer, often custom, homes scattered 
throughout. These homes range from 2,000 
to well over 5,000 square feet, on lots from a 
quarter acre to over an acre. Most of the homes 
in Castlewood have an amazing view of the 
valley, as well as exquisite views of Pleasanton 
Ridge and the surrounding hills.

Castlewood is also conveniently located 
with easy commute access to the 680 and 580 
freeways, while being a short journey to the 
wonderful retail and restaurants Pleasanton 
has to offer. The schools are an easy trip, with 
Phoebe Hearst Elementary, Pleasanton Middle, 
and Foothill High School all serving the 
Castlewood community.

“With stunning views, meandering streets 
and the beautiful hill golf course, it’s a peaceful 
and serene place to call home,” said Julia 
Murtagh.

FACTS
POST OFFICE: 4300 Black Ave.

PARKS: Pleasanton Ridge, Castlewood 
Country Club

PUBLIC SCHOOLS: Phoebe Hearst 
Elementary School, Pleasanton Middle 
School, Foothill High School

SHOPPING: Downtown, Mission Plaza, 
Bernal Corners

MEDIAN 2015 HOME SALE PRICE: 
$1,575,000

NUMBER OF HOME SOLD IN 2015: 11

NEIGHBORHOOD SPONSOR

Julia Murtagh

Alain Pinel Realtors, 
Pleasanton

JMurtagh@APR.com

JuliaMurtagh.com

925.997.2411

BRE #01751854
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925.997.2411
jmurtagh@apr.com
JuliaMurtagh.com

CalBRE #01751854

Bringing  
Integrity to  
Your Front  

Door

See reviews of Julia on

2015 Pinnacle  
Award Winner 

with over 20 million in  
sales for the year.

Helping Sellers and Buyers  
in the Tri-Valley

“We are lucky to have Julia as our realtor. Not only does she 
know the market, she knows exactly what we are looking 
for and always leads us to exactly that. She assisted us in 

have been happier with it. When we were ready to sell in 

She is a pleasure to work with and always available when we 
need her.”

A. Vangompel 
Castlewood 2015

is a great communicator and was always available, making 

needs to consider when buying a home and it took us almost 
a year but Julia was very patient and helped us weigh our 
options. When we found something that we really wanted, 

connections in the real estate community helped us make a 

S. Baer 
Country Fair 2015

“I chose Julia to sell a home in Pleasanton and am very 
pleased I did. Years of experience have given her considerable 
knowledge of the local real estate market. She gave me 
excellent advice on what would help prepare the house for 

conducted. Throughout the entire process communications 

B. Baker 
West Pleasanton 2015
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Country Fair

“T
he neighborhood is beautiful, friendly 
and has a prime location,” said  Molly 
Falcione, who moved to Country Fair 

neighborhood almost three years ago.  It is an 
oasis within a fantastic city, and we could not 
be happier!” 

“Oasis” is the perfect word for Country 
Fair. Situated just south of Valley Avenue and 
Hopyard Road in the heart of Pleasanton, 
Country Fair is a small and delightful 
neighborhood with private courts and winding 
streets. The contemporary-
style homes were built in 
phases between 1981 and 
1993, and most have been 
updated at least on the inside.

The homes have five 
different models, ranging from 
2,000 to 3,200 square feet, with 
generous lots with some as 
large as a half acre.

“Many of the homes are on quarter-acre-
plus lots with mature Redwood trees and 
landscaping,” said Realtor Tim McGuire, 
who is also a resident of Country Fair. “We’re 
ideally located near K-through-12 schools and 
so many wonderful amenities like the Tennis 
Park, Pleasanton Sports Park and the (Alameda 
County) Fairgrounds.”

The focal point of this serene neighborhood 

is nature, with hundreds of redwood trees that 
stand over 35 feet high, views of Pleasanton 
Ridge, and access to a number of parks. 
Pleasanton Tennis and Community Park spans 
15 acres with city-maintained tennis, volleyball 
and basketball courts and areas for the 
younger children to play. Also tucked into the 
neighborhood is Hansen Park, a six-acre park 
with basketball courts, play areas for children, 
barbecue pits and picnic tables.

“Country Fair is the epitome of family friendly 
and fun!” resident Stephanie 
Schieder said. “It’s centrally 
located, well kept, and the people 
living here are the best friends 
and neighbors you could ask for.”

Country Fair’s location adds 
to the neighborhood’s appeal. It’s 
close to downtown and shopping 
centers like Hopyard Village, 
Gene’s Fine Foods, and even 

Stoneridge Shopping Center. For commuters, 
the BART and ACE train stations are fairly 
close. This neighborhood is more than a group 
of houses. Residents describe it as a closely knit 
community.

“Country Fair is a great neighborhood with 
a genuine sense of community,” McGuire said. 
”Many residents look after each other, participate 
in watch groups and host wine parties.”

FACTS
FIRE STATION: No. 3, 3200 Santa Rita Road

LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Pleasanton Tennis & Community 
Park, Del Prado Park, Hansen Park, Ken 
Mercer Sports Park

POST OFFICE: 4300 Black Ave.

PUBLIC SCHOOLS: Walnut Grove 
Elementary School, Harvest Park Middle 
School, Amador Valley High School

SHOPPING: Hopyard Village Shopping 
Center, Val Vista Shopping Center, Main 
Street, Gene’s Fine Foods shopping center

MEDIAN 2015 HOME PRICE: $1,387,000

HOMES SOLD IN 2015: 2

NEIGHBORHOOD SPONSOR

McGuire Real  
Estate Team

Alain Pinel Realtors, 
Pleasanton

tmcguire@apr.com

TimMcGuire.net

925.895.9950 

BRE #1349446
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‘Country Fair is the 
epitome of family 
friendly and fun!’

RESIDENT STEPHANIE SCHIEDER



• Current Resident and Country Fair Specialist for over 14 years

•  #1 Real Estate Team in Pleasanton**

•  Ranked in the top Ten of all agents in Alameda & Contra Costa Counties**

•  Average sale price is 102.3% of list price, highest of all agents in Pleasanton**

• 55 homes listed and sold in 2015 at $54 million dollars in volume**

• Over 50 years of combined team experience selling real estate  

• Concierge services including a team of contractors to prepare your home

• Committed to 100% complete client satisfaction with over 80 five star Zillow reviews

• Corporate Relocation Certified Buyer’s and Seller’s agent

•  Certified Residential Specialist and Bay East Association of Realtors Pinnacle award recipient

   ** Source: Trend Graphix

Testimonial
Tim was a wonderful Realtor for us when we decided to sell our home and move to a larger home in Pleasanton. Tim took the 
time to find out exactly what kind of house we wanted and was able to find our dream home in Country Fair within weeks. He 
was excellent at communicating with us, as well as the agents involved in the purchase of our home and the home we were buy-
ing. He kept us apprised on all aspects of the transaction, financing, etc., on both sides. He truly went to bat for us when our buy-
ers were delayed in closing. He always remained professional, gracious, calm and poised. Tim was very thorough and even toler-
ated our very persistent and high maintenance parents! I would definitely recommend him and use him again.    
 —Kristie and David Judson

900 Main Street, Pleasanton, CA 94566

www.TimMcGuire.net
925.462.SOLD (7653)

Mark James
Realtor®/Associate

Tim McGuire
Realtor®/Leader

Erika Vieler
Realtor®/Associate

KarenCarmichael
Client Services

A Concierge Approach To Real Estate
R E A L  E S T A T E  T E A M

Zillow.com

See over 80 five star reviews  for Tim McGuire
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Downtown Pleasanton

T
ucked between Bernal Avenue and 
Del Valle Parkway, the Downtown 
Pleasanton neighborhood presents 

a small-town feel close enough to walk to 
Downtown, which features an array of food, 
shopping and entertainment options. During 
the summer months, the Friday Concerts 
in the Park, Movie Nights in the Park and 
the First Wednesday Street Fairs liven up 
the evenings. Every Saturday year-round 
residents can enjoy the Farmers Market, 
sprawling through downtown with local fruits, 
vegetables, and wares from local artisans. 

“When originally moving to Pleasanton, we 
were immediately attracted to Downtown,” 
said Mark Kearns. “We enjoyed Downtown so 
much we decided it was important to purchase 
close to Downtown. There are so many things 
for us to do on Main Street.”

Cafes, restaurants, and shops line the streets 
of Downtown Pleasanton. Restaurants boast 
nearly every cuisine imaginable; the shops 
and boutiques offer everything from books to 
clothing, to antiques and one-of-a-kind gifts. A 
short stroll from Main Street is the Firehouse 
Arts Center, which presents some of the finest 
entertainment in the Bay Area. 

“With beautiful Downtown Pleasanton 
within walking distance and award-winning 
schools for the children, these homes are 

ideally located,” said Realtor Blaise Lofland. 
“Residents can enjoy all the events downtown, 
at the library and at the Firehouse Arts Center, 
or even play a round of golf at Pleasanton 
Fairways.” 

Homes in downtown Pleasanton were some 
of the first built in the city, with some being 
built in the late 1800s. The styles range from 
Victorian and Queen Anne style homes to 
California bungalows and small summer 
cottages mixed in with mid-century moderns. 
There is a collection of newer homes called 
St. John’s Place off Pleasanton Avenue. With 
houses of 1,000 to 3,000 square feet, and lot 
sizes around 5,000 square feet, homes in this 
neighborhood are charming and cozy, and 
reap all the benefits from being so close to the 
Downtown with all its amenities. 

Residents have a choice of parks, including 
Delucchi Park and Lions Wayside Park, where 
Concerts in the Park is held. Children can play 
in these parks or Veterans Plaza Park, which 
offers a play structure. 

Students from this area attend award-
winning schools such as Valley View 
Elementary, Pleasanton Middle and Amador 
Valley High schools.

“We enjoy the community feeling and all the 
downtown activities, including the Farmers 
Market that we can walk to,” Kearns said. 
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FACTS
LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Lions Wayside Park, Delucchi Park, 
Veterans Plaza Park

POST OFFICE: 4300 Black Ave.

PUBLIC SCHOOLS: Valley View Elementary, 
Pleasanton Middle, Amador Valley High

PRIVATE SCHOOLS: Quarry Lane

SHOPPING: Downtown Pleasanton,  
Cole’s Market

MEDIAN 2015 HOME SALE PRICE: 
$1,043,500

HOMES SOLD IN 2015: 40

MEDIAN 2015 TOWNHOME SALE PRICE: 
$460,500

TOWNHOMES SOLD IN 2015: 12

NEIGHBORHOOD SPONSOR

Blaise Lofland Real 
Estate Group

Alain Pinel Realtors, 
Pleasanton

blofland@apr.com

BlaiseLofland.com

925.846.6500

BRE#00882113
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Blaise Lofland
925.846.6500
blofland@apr.com 
License #00882113

            
Blaise Lofland Real Estate Group

EXPERTISE     |     TEAMWORK     |     RELIABILITY     |     INTEGRITY     |     SATISFACTION

Experience the Difference

Your Experienced Real Estate Team Providing  
Many Years of Professional Service

•  The Blaise Lofland RE Group is celebrating 30 years of business in Pleasanton 

•  Our group has been composed and expanded to provide expert industry  
experience in every area and at every step of the way with your buying  
and selling real estate process

•  Visit our newly launched website at blaiselofland.com and view testimonials 
from dozens of our satisfied clients!

•  Drop by any time at our our recently expanded office – at Alain Pinel Realtors 
located at 900 Main Street

COME AND MEET OUR GROUP:   *Blaise Lofland,*Marti Gilbert, *Amanda Bowen, Kelly McKaig (*Licensed) 
We Welcome the Opportunity to Assist You with Your Real Estate Needs

4326 2nd Street, Pleasanton
 “Restored and Upgraded English Country Farmhouse Style 

Home on Desirable 2nd Street, originally built in 1890. 
Highly Sought After Downtown Location... just a short 

walk to Main Street! Front Porch with Sitting Area, Three 
Bedrooms, Plus Den/TV Room (Guest Suite - 4th Option), 

Office-Off Master, Two Remodeled Full Bathrooms, Powder 
Room, Large Kitchen, Formal Dining Room. Approximately 
2,005 Square Feet, Large 6,750 Square Foot Lot, Detached 
720 Square Foot Two Car Garage (Workshop Option), Up-
graded Plumbing and Electrical, Double Hung Dual Pane 
Windows, Refinished Wood Flooring, Crown Molding, 7” 
Baseboards, Ten Foot Ceilings, Private Rear Yard with Up-

graded Landscaping and Driveway.

“We have just closed on our Pleasanton homes of 23 years. We had the pleasure of working with Blaise Lofland and his 
team. We chose Blaise because we knew of his vast experience in Pleasanton, knowledge and reputation. Every step 
of the way he was available, involved and in charge.  When we first met with Blaise he promised that he and his team 
would do everything they could to make the process smooth and low stress.  They did! 

We highly recommend Blaise and his team as they are professional, available, skilled and a pleasure to work with.  We 
are so thankful we chose Blaise and took his advice on pricing, staging and contract issues. Thank you Blaise for help-
ing us get top dollar for our home and making what could be a stressful process easy. “  

— Downtown Resident
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Golden Eagle / Foothill Luxury Homes

T
he epitome of luxury and privacy, 
Golden Eagle is an exclusive gated 
Pleasanton neighborhood with homes 

from single-level executive homes to custom 
homes on sprawling estates. 

“Conveniently located and nestled in 
the Pleasanton Foothills, Golden Eagle is a 
prestigious community of beautiful homes that 
are perfect for a family looking for a secluded 
home, yet close to all the convenience of the 
East Bay,” said Realtor Kaajal Shahani. 

Golden Eagle, situated just north of the 
Castlewood neighborhood to the west of 
Foothill Road, consists of three neighborhoods 
within the community. The Golden Eagle 
Farm neighborhood, or Lower Golden Eagle, 
was built in the mid-1990s by Curren and 
has around 150 homes behind a security gate. 
These homes are primarily single level with 
some two-story models, with two-, three- and 
four-bedroom floor plans. They range from 
2,400 to just over 3,000 square feet, with lots 
from 6,000 to 7,000 square feet. Though the 
lots are small, landscaped common areas 
were built adjacent to these homes to give the 
development an open feel. This community also 
offers a private pool and tennis courts.

The second neighborhood is Estates of 
Golden Eagle, a semi-custom section within 
the Lower Golden Eagle neighborhood, built in 
the early 1990s by Lytton-Everett. These estate 
homes boast four to five bedrooms as well as 
the privacy of a security gate.

Lastly there is the Upper Golden Eagle 
neighborhood, also located behind a manned 

security gate. This neighborhood is near 
Castlewood Country Club, with custom built 
homes and some of the most sought after 
properties in Pleasanton. Built between 1990 
and 2000, homes in this neighborhood are 
3,800 square feet to well over 8,000 square feet. 
The sprawling lots are one to 1.5 acres, with 
some ranging up to two acres. With wooded 
settings and spectacular views, and access to 
a community pool and tennis courts, this is a 
premier neighborhood that more than a few 
sports stars and celebrities call home.

It is not only the impressively built homes 
and privacy that draws people to the Golden 
Eagle neighborhood.

“Located just 40 minutes away from San 
Francisco, five minutes from Downtown 
Pleasanton and with easy access to I-680 and 
I-580, Golden Eagle offers its homeowners the 
best of a private community and the hustle 
bustle of a city,” said Shahani.

Golden Eagle is one of the neighborhoods in 
the Foothill Luxury Homes area, which runs 
along Foothill Road. With views of Pleasanton 
Ridge, the custom and semi-custom homes 
here are surrounded by oak trees and hills. 

Pleasanton Ridge and the Augustin Bernal 
Park offer ample opportunities for sports 
and ventures into nature. Golden Eagle is 
also conveniently located within Pleasanton’s 
acclaimed school district, and children 
attend Phoebe Hearst Elementary, Lydiksen 
Elementary, Pleasanton Middle, and Foothill 
High School. Private schools including Quarry 
Lane, Stratford, and Primrose are close by too.  

With countless amenities and conveniences, 
luxury homes and beautiful views of the 
Tri-Valley, it’s no wonder this prestigious 
neighborhood is one of the most sought after in 
Pleasanton.

FACTS
LIBRARY: Downtown Branch,  
400 Old Bernal Ave.

PARKS: Bernal Community Park, Alameda 
County Fairgrounds, Pleasanton Ridge

POST OFFICE: 4300 Black Ave.

PUBLIC SCHOOLS: Phoebe Hearst 
Elementary, Lydiksen Elementary, 
Pleasanton Middle, Foothill High

PRIVATE SCHOOLS: Quarry Lane, 
Stratford School, Primrose School

SHOPPING: Bernal Shopping Center, 
Stoneridge Shopping Center

MEDIAN 2015 HOME SALE PRICE: 
$1,949,750

NUMBER OF HOMES SOLD IN 2015: 3

NEIGHBORHOOD SPONSOR

Kaajal Shahani

Intero Real Estate 
Services, Fremont

KaajalShahani@
gmail.com

KaajalShahani.com

510.304.6754 

BRE #01380743
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Her strong work ethic combined with her negotiating skills and timely 
communication skills have gained Kaajal Shahani numerous top 
ranking awards in the industry.

Whether buying or selling, Kaajal goes above and beyond what is 
expected of her as a REALTOR and constantly exceeds her client’s 
expectations, Kaajal’s determination to provide unparalleled service 
for her clients is what drives her everyday.

Service For My Clients
• Educate you about the current market conditions

• Prepare a professional Comparable Market Analysis

•  Prepare the home for sale and advise on de-cluttering as 
needed

•  Provide a list of excellent list of subcontractors (handyman, 
painter, carpet, landscape) as needed

• Coordinate the subcontractors’ work

• Provide staging service (cost included)

• Provide deep cleaning service (cost included)

• Provide a 3D tour of the home (cost included)

•  Provide a 2D architectural rendering of the home (cost included)

• Provide a property website for your home (cost included)

• Provide high-end professional photos (cost included)

•  Implement an aggressive Marketing Plan which includes all 
avenues of buyer searches: online, print, radio, Broker’s tour, 
open homes, e-blasts

•  Assist you with the required disclosure and local area 
requirement for reports

•  Educate you about offer scenarios

•  Negotiate strongly on your behalf

•  Constant communication and update (phone/email/text)

•  Act as a compliance manager during escrow to ensure a 
smooth close

•  Be present at signing during closing

•  Provide copy of the transaction including HUD statement for 
future reference and tax filing

•  Offer continued service beyond close of escrow

Please visit www.kaajalshahani.com
Intero East Bay’s Top Listing & Sales Agent

Featured on HGTV’s “My First Place”

Kaajal Shahani

Testimonials
“I picked Kaajal because she successfully 
sold another unit at the same complex at a 
good price. She lived up to my expectations 
by being extremely prompt and responsive, 
easy to work with (as a person and process-
wise), marketing and staging, etc. In the end 
the condo sold with just 1 open house, we 
got almost ten offers, and the whole process 
took place within a month - and I still have 
not met her in person because I’m out of 
state! Great service!!!”

“Kaajal was fantastic! She demonstrated a deep knowledge of the market 
and was able to quickly sell our house for much more than we expected. She 
handled everything and we had a very smooth transaction. Would highly 
recommend to anyone!”

“Kaajal is one of a kind!!! We just sold our condo and purchased our 
home with Kaajal, and had the most fabulous experience!!! Kaajal was 
personable,professional, knowledgable, a great listener and incredibly quick 
to respond. She went out of her way to ensure we were taken care of. She is, 
by far, the best, and we will recommend her to our friends and family. When 
we are ready to move buy again, she will be the first person we call.”
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Kottinger Ranch

S
urrounded by Pleasanton’s rolling hills on 
the southeast side of the city, Kottinger 
Ranch is a neighborhood complete with 

picturesque views overlooking the city, large 
lots and hiking trails. 

“Kottinger Ranch is an unpretentious yet 
luxurious neighborhood surrounded by open 
space hiking trails and Oak studded hills and 
canyons,” said Realtor Tim McGuire.

Kottinger Ranch homes are one- and two-
stories from roughly 2,700 to 4,000 square feet, 
equipped with three-car garages. They can 
range in price from about $1,400,000 to more 
than $2,000,000 for the larger, custom homes. 
The neighborhood was developed between 
1992 to 2000, making it one of Pleasanton’s 
newer communities. 

“It is a much sought after neighborhood 
because of the large lots, which are typically 
a third to a half acre or more, and some with 
sweeping views of the valley,” McGuire said. 
“They have some wonderful amenities like an 
Olympic-size pool, tennis courts, a clubhouse, 
even picnic tables and barbecues. They also 
have several grassy park areas for kids and pets 
to play, so it really checks all the boxes for many 
buyers.”

The homeowners association is very active 
in Kottinger Ranch and offers a community 
clubhouse with a pool, tennis courts, park 

barbecues and picnic areas open to all residents 
of the neighborhood. 

Kottinger Ranch provides a quiet, exclusive 
atmosphere and is conveniently located 
just minutes away from Pleasanton’s lively 
downtown, the Alameda County Fairgrounds 
and Interstate 680. Three shopping centers 
are conveniently located just outside the 
neighborhood for residents to complete grocery 
shopping and miscellaneous errands. 

“Downtown is in walking distance, a favorite 
place to spend a Friday night, and the farmers 
market is  always on our schedule for Saturday 
mornings,” said Bob Holmgren. Bob and 
his wife, Kathleen, raised their family in the 
neighborhood. 

“We initially bought in Kottinger Ranch 
primarily for its setting, views and sense of 
community neighborhood,” Holmgren said. 
“A secondary benefit was its proximity to 
elementary, middle and high schools, all of 
which are highly rated.” 

The Holmgrens  have fond memories of 
Kottinger Ranch “porch parties” they would 
have with their neighbors and the excellent 
youth sports programs their now-grown 
children participated in. 

“We could not have picked a better place to 
live and raise our three children,” Holmgren 
said.  
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FACTS
FIRE STATION: Station No. 4,  
1600 Oak Vista Way 

LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Kottinger Ranch HOA 

POST OFFICE: 4300 Black Ave. 

PUBLIC SCHOOLS: Vintage Hills 
Elementary, Pleasanton Middle, Foothill High

SHOPPING: New Leaf Market, Pleasanton 
Gateway Shopping Center, Oak Hills 
Shopping Center, Stoneridge Mall 

MEDIAN 2015 HOME SALE PRICE: 
$1,910,000  
HOMES SOLD IN 2015: 7 

NEIGHBORHOOD SPONSOR

McGuire Real  
Estate Team

Alain Pinel Realtors, 
Pleasanton

tmcguire@apr.com

TimMcGuire.net

925.895.9950 

BRE #1349446



THE ONLY TEAM YOU NEED TO CALL WHEN BUYING OR SELLING A HOME
•  Alain Pinel Realtors offers International Listing Syndication and Exposure

•  Our website APR.com is translated into 43 languages

•  Founding member of LuxuryPortfolio.com showcasing over $40 Billion dollars in Luxury  
Real Estate

•  Ranked in the top Ten of all agents/teams in Alameda & Contra Costa Counties**

•  Average sale price is 102.3% of list price, the highest in Pleasanton**

•  55 homes listed and sold in 2015 at $54 million dollars in volume**

•  Over 50 years combined real estate sales experience

•  Concierge services including a team of contractors to prepare your home

•  Committed to 100% complete client satisfaction with 80 five star Zillow reviews

• Corporate Relocation Certified Buyer’s and Seller’s agent

•  Certified Residential Specialist and Bay East Association of Realtors Pinnacle award recipient 
** Source: Trend Graphix 

SOLD

900 Main Street, Pleasanton, CA 94566

www.TimMcGuire.net
925.462.SOLD (7653)

Mark James
Realtor®/Associate

Tim McGuire
Realtor®/Leader

Erika Vieler
Realtor®/Associate

KarenCarmichael
Client Services

A Concierge Approach To Real Estate
R E A L  E S T A T E  T E A M

Zillow.com

See over 80 five star reviews  for Tim McGuire
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Laguna Oaks

N
estled against the Pleasanton Ridge 
on the west side of the city, Laguna 
Oaks is a secluded, family-friendly 

community that offers picturesque views 
outside the windows of its homes and park-
like common areas outside of its front yards.

“We love the large back yard, the fact 
that our kids can walk to school, and the 
neighborhood is very close to freeway access,” 
said Pleasanton Planning Commissioner Herb 
Ritter, who moved to Laguna 
Oaks in 2008.

Laguna Oaks is made up 
of 161 houses ranging in size 
between 3,100 to 4,500 square 
feet,  with lot sizes between a 
quarter and a half acre. The 
first homes went on sale in 
1995 offering a choice of five 
models — each with four to six 
bedrooms, large family rooms, 
bonus rooms, home offices and 
big yards — all constructed 
on large lots around a series of 
cul-de-sacs.

“We have a great community with our own 
Facebook page to communicate with each 
other,” Ritter said. “We also have an excellent 
crime watch program with neighborhood 
surveillance cameras and one at the entrance 

to help discourage criminals.”
A homeowner’s association, governed by 

a board of directors elected by the residents, 
furthers the sense of community among the 
residents.  

“Laguna Oaks is a resort-style community 
with walking trails, a community pool, tennis 
and basketball courts and a city park,” said 
Realtor Cindy Gee. “New homeowners will 
feel very welcome moving to Laguna Oaks. 

It’s a very community-oriented 
neighborhood.”

Meadowlark Park, a social 
hub within the community,  is 
shared among residents from 
Foothill Knolls and Laguna 
Oaks neighborhoods. The nearly 
five-acre park is equipped with 
basketball courts, picnic and 
barbecue areas, volleyball courts 
and separate play areas for tots and 
older children.

Although the community 
is separated from the rest of 

Pleasanton by Interstate 680, it’s just minutes 
away from neighborhood schools and 
shopping centers. Children living in Laguna 
Oaks  attend Lydiksen Elementary, Hart 
Middle School, and Foothill High School.

FACTS
FIRE STATION: Station No. 4,  
1600 Oak Vista Parkway

LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Meadowlark Park, Augustin Bernal 
Park, Pleasanton Ridge Regional Park

POST OFFICE: 4300 Black Ave.

PUBLIC SCHOOLS: Lydiksen Elementary 
School, Hart Middle School, Foothill High

PRIVATE SCHOOLS: Valley Christian 
School

SHOPPING: Koll Center Parkway, 
Pleasanton Gateway Shopping Center

MEDIAN 2015 HOME SALE PRICE: 
$1,815,000

HOMES SOLD IN 2015: 9

NEIGHBORHOOD SPONSOR

Cindy Gee

Better Homes & Gardens 
Tri-Valley Realty, 
Pleasanton

bhghome.com/CindyGee

Cindy.Gee@bhghome.com 

925.963.1984 

BRE #01307919 

C
O

N
T

R
IB

U
T

E
D

 P
H

O
T

O

‘We have a great 
community 

with our own 
Facebook page 

to communicate 
with each other.’

RESIDENT HERB RITTER
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Cindy Gee is Caring Professional Hard Working

Realtor/Notary 
GRI, BRE #01307919

Resort Style Living at It’s Best

                           
Residential Specialist

Top Producing

Call CINDY  925-963-1984 for more information regarding LAGUNA OAKS  
and other areas of Pleasanton, Livermore, Dublin, 

San Ramon and Danville.

Laguna Oaks is a beautiful secluded, established community of 161 homes nestling on the edge of the Pleasanton Ridge including a Community Pool, 

Tennis & Basketball courts, walking trails, parks, & is walking distance to shopping. Award winning schools, easy access to Bart, Ace train, and freeways. 

Historic Main Street Pleasanton is nearby with its quaint shops and many fi ne restaurants. Laguna Oaks is a wonderful place to live!

Cindy Gee is the 
REALTOR OF CHOICE 

for the Laguna Oaks Community 
of Pleasanton. 

2700 Lylewood Dr., Corner of Bernal/Foothill Rd., Westside!

CINDY Gee is the REALTOR OF CHOICE  FOR LAGUNA OAKS AND PLEASANTON. She is a TOP PRODUCER for Better Homes 
and Gardens and her over 14 years of experience has helped her guide Buyers and Sellers to make the right decision! 

cindy.gee@bhghome.com    www.bhghome.com/CindyGee

COMMUNITY  POOL

COMMUNITY PARK/TENNIS

Pleasanton

LagunaOaks
CindyGee

SOLD
SOLD SOLD SOLD SOLD SOLD

SOLD
SOLD SOLD SOLD SOLD SOLD

SOLD
SOLD SOLD SOLD SOLD SOLD

Making it Happen for you in Laguna Oaks!
925-963-1984
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Pheasant Ridge

K
eerti Pandhe and her family moved to 
the Pheasant Ridge neighborhood three 
years ago, and in that time they have 

found it a perfect place to call home.
“I love the location as well as the 

convenience,” Pandhe said. 
Pheasant Ridge is one of the newer 

neighborhoods in Pleasanton, tucked in 
just south of Bernal Avenue, and between 
Interstate 680 and Foothill Road. Built in 2004 
by Greenbriar Homes, the community is full 
of spacious and inviting homes with a variety 
of exteriors to give these homes a personal, 
unique quality. 

“The homes have a luxurious 
and contemporary style, with 
spacious layouts, large lots, 
high ceilings and excellent 
floor plans,” said Realtor Trang 
Dunlap. 

Homes range in size from 
3,265 square feet to 5,330 
square feet, with lots from a 
quarter acre to a third acre. 
These large, luxury homes 
offer either one or two 
stories, with homes up to five 
bedrooms.

The spacious homes are not the only appeal 
of this community. Pheasant Ridge has easy 
access to Interstate 680 and Pleasanton’s 
exceptional school district, as well as 

numerous private schools. 
“The schools are very close by, and I like the 

atmosphere and teachers. All the options for 
extracurricular activities are very close by,” said 
Pandhe.

Access to sports and nature are easily found 
in this neighborhood, with several parks 
including Fawn Hills Park and Pleasanton 
Ridge for hiking.

“When completed in the summer of 2016, 
the new Bernal Community Park will be within 
walking distance, offering sports fields and a 
40-acre nature reserve,” said Dunlap. “You can 

jump on the Marilyn Murphy 
Kane trail for a quiet jog or bike 
ride all around the neighborhood.”

“I like to run and to hike so 
I like the running trails being 
so close. I use them to train for 
marathons,” said Pandhe.  

Pheasant Ridge also appeals 
to Silicon Valley workers, with 
corporate shuttles close by and 
the easy access to I-680. Nearby 
to this neighborhood is also the 
Stoneridge Shopping Center, the 
Bernal Shopping Center, Oak 
Hills Shopping Center, and the 

Pleasanton Gateway Shopping Center. And 
for golfers, it’s only a stone’s throw from the 
Castlewood Golf Course and a short drive to 
the Callippe Preserve Golf Course.

FACTS
POST OFFICE: 4300 Black Ave.

PARKS: Fawn Hills Park, Marilyn Murphy 
Kane Trail, Bernal Community Park coming 
by summer of 2016

PUBLIC SCHOOLS: Phoebe Hearst 
Elementary School, Pleasanton Middle 
School, Foothill High School

PRIVATE SCHOOLS: Carden West School, 
Lighthouse Baptist School, Little Kids 
Learning Center, The Quarry Lane School, 
Hacienda School, Stratford School, Hillview 
Christian Academy, The Child Day Schools

SHOPPING: Pleasanton Gateway 
Shopping Center, Oak Hills Shopping 
Center, Downtown Pleasanton, Stoneridge 
Shopping Center

MEDIAN 2015 HOME SALE PRICE: 
$1,780,000

NUMBER OF HOMES SOLD IN 2015: 8

NEIGHBORHOOD SPONSOR

Trang Dunlap

Intero Real Estate 
Services

trang.dunlap@gmail.com

888.422.9991

BRE#01712941
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‘The new Bernal 
Community Park 

will be within 
walking distance, 
offering sports 

fields and a 40-acre 
nature reserve.’

REALTOR TRANG DUNLAP
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In areas where home prices are above average, like Pleasanton, buyers will pay more for 
homes that are move-in ready and up-to-date with current styles.

Do you want to know if your house is ready to sell or needs updates? 

Most Sellers fear that updating a home before selling is too risky, take too much 
time and not worth it. I have extensive experience renovating homes and managing 
contractors. I guarantee your house will sell for top dollar, or you pay no commission.

If you are planning to remodel or sell soon, call me for an in-house consultation about cost 
effective updates to your home that have the highest return on investment. 

Does Remodeling to Sell Make Sense?

2109 Alexander Way
$32,000 - 167% ROI

611 Jean St
Complete Architectural Remodel

Sold

Sold

Sold

283 Stilt Ct.                              
Sold in 1 week with 5 offers

Sold

3147 Half Dome Way
$51,000 increase - 155% ROI

2770 Wilmore Ct
$86,000 increase - 91% ROI

106 Accolade Dr
$65,000 increase - 364% ROI

Recently Remodeled and Sold Homes

Sold

Sold

Trang Dunlap

Call Now 1.888.422.9991

You have a couple months to get ready. 
Don’t take a chance listing your house without consulting Trang. 

Call now to discuss selling your home for top dollar.

The Best Time to Sell is in the Spring

Top Producing Agent - 10 Years in a Row      Over 300 Homes Sold

Cal BRE# 01712941
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Pleasanton Meadows / Fairlands

C
harles Wang moved to Pleasanton 
Meadows with his wife and two children 
a little over three years ago because it 

was a good place for his family. 
“We have two children,” Wang explained. 

“There is a playground and a swimming pool, 
so the kids can go swimming in the summer. 
My 10-year-old can walk to school. It’s very 
close.” 

Paul and Cleo Garrett moved to Pleasanton 
Meadows in 1987 with their four children. 

“At that time, two of my children were very 
young so the schools in the Pleasanton school 
district were most appealing to us,” Cleo 
Garrett said.

“Pleasanton Meadows is a wonderful 
neighborhood to raise a family,” said Realtor 
Joyce Jones. “It has a greenbelt, a walking trail, 
community pool, playgrounds and tennis 
courts. The community is close to shopping, 
schools, transportation and freeways.”

Bordered by Interstate 580 to the north, 
Staples Ranch to the east, Santa Rita Road to 
the west and West Las Positas Boulevard to 
the south, Pleasanton Meadows inhabits the 
city’s northeast corner. The original homes in 
Pleasanton Meadows range in size between 
1,300 and 2,500 square feet. Nestled within 
the neighborhood is the Pleasanton Meadows 
Cabana Club (PMCC) equipped with a 
community pool, gazebo and barbecue area 
and swim lessons are offered in the summer. 
The club also holds an annual Easter egg hunt, 

grand opening BBQ, and fall adult wine and 
food party.

“The neighbors are very good here,” Wang 
said. “They are good to each other and try to 
help each other.”

A newer development of homes and 
townhomes is located at the far northeast end 
of the neighborhood. The newer part includes 
a condo unit with its own pool. Between 
Fairlands and Meadows parks, two communal 
hubs within the neighborhood, families can 
find basketball and tennis courts, picnic areas, 
barbecue pits and play structures for tots and 
older children.

Fairlands Elementary is a part of the 
Pleasanton Meadows community, and both 
Hart and Harvest Park middle schools are in 
close proximity. Teens living in Pleasanton 
Meadows also get a choice between either 
Amador Valley or Foothill high schools.

Shopping centers surround Pleasanton 
Meadows on each end including Cort Plaza on 
Pimlico Drive and Meadow Plaza on Santa Rita 
Road. Between these two shopping locations 
residents can find major grocery stores such as 
Trader Joe’s and the new neighborhood Walmart, 
gas stations, eateries, a home decor store and 
medical facilities, among other businesses. 

Residents of Pleasanton Meadows who 
commute have easy access to Interstate 580 
and the BART Station as well as the extension 
of Stoneridge Drive to El Charro Road, which 
connects Pleasanton to Livermore.

FACTS
FIRE STATION: Station No. 3,  
3200 Santa Rita Road

LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Fairlands Park, Meadows Park

POST OFFICE: 4300 Black Ave.

PUBLIC SCHOOLS: Fairlands Elementary 
School, Hart Middle School, Harvest 
Park Middle School, Amador Valley High 
School, Foothill High School

SHOPPING: Rose Pavilion Shopping 
Center, Meadow Plaza/Santa Rita Square, 
Cort Plaza

2015 MEDIAN HOME SALE PRICE: 
$930,000

HOMES SOLD IN 2015: 40

2015 MEDIAN TOWNHOME SALE 
PRICE: $503,500

TOWNHOMES SOLD IN 2015: 20

NEIGHBORHOOD SPONSOR

Joyce Jones

Venture | Sotheby’s 
International Realty, 
Pleasanton

joycejones4homes@
gmail.com

925.998.3398 

BRE#01348970 
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Joyce Jones
REALTOR® 

BRE# 01348970

925-998-3398
joycejones4homes@gmail.com

509 Main Street | Pleasanton, CA 94566

Joyce Jones did an outstanding job as our Real Estate Agent during 
the recent sale of our house. A number of factors made the sale partic-
ularly challenging — examples include the time of year, uncertain 
economic conditions and my heavy travel commitments, just to name 
a few. Joyce took up the challenge with a high degree of profession-
alism, energy and enthusiasm. As an indication of her dedication and 
commitment she interrupted her planned vacation willingly and on 
multiple occasions to facilitate the deal and achieve the goal. Joyce 
was the leader of our sales process and she did so in a way that made 
us feel that she was knowledgeable, accessible, caring and goal ori-
ented. Joyce also demonstrated particular insight and acumen when 

conclusion what could have otherwise been a daunting set of circum-
stances. We had a very positive experience with Joyce, would work 
with her again and highly recommend her.

Jerry Cosby

My husband, Michael and I would like to personal-

After coming highly recommended by our daugh-
ter and son-in-law we were assured we would be 
in good hands with you and we absolutely were. 
You exceeded our expectations as our realtor 
and made the home buying process as quick and 
easy as possible. We truly appreciate your prompt 
communication and professionalism and the 

can’t thank you enough and would highly recommend your services 
to anyone who is interested in buying or selling a home.

Regards,
Debra and Michael Manoguerra 

When I began searching for a home in Berkeley, I 
turned to the Alain Pinel team, Joyce and Rick Jones.  
Ten years ago, Joyce and Rick sold my Pleasanton 
home at my asking price - in one day. In Berkeley’s 
competitive market with listings receiving multiple of-

the perfect house wasn’t going to be the biggest is-
sue, getting it was. Joyce made it her goal to get me 

the house I wanted. She even brought in an expert in the Berkeley market, 
Valerie Ruma, also of Alain Pinel, to help me craft the perfect offer — the 
one that ultimately was accepted over a half dozen others. Once my offer 
was accepted, Joyce and her team pulled out all the stops to fast track 
the closing so that we closed in 10 days. Rick stood by my side throughout 
the two hour home inspection, explaining in more detail everything the 
inspector was telling me, making his own notes and observations. Once 
the inspection was over, the Pinel team contacted the seller and got them 
to agree to taking care of any needed repairs or replacements — at their 
cost.  The bottom line — Joyce and Rick oversaw the entire purchase — 
going far beyond any expectations I could have for a realtor — to insure 
that I not only got the house, but that I got it in time for my daughter to 
move in before the beginning of the Berkeley school year. They not only 
did a superb job for me, they treated me like family. Buying a home is 
stressful, but the stress is much less when you have people like Joyce and 
Rick who put your best interests above all else, and not only hold your 
hand throughout the process, but make you laugh along the way.

Ann

1042 Innsbruck Street, Livermore

1135 Camelia Street, Berkeley

2620 Camino Segura, Pleasanton

9608 Crosby Drive, Pleasanton

Sold for $1,800,000

Sold for $1,315,000

Sold for $815,000

Sold for $735,000
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Pleasanton Valley

N
estled in the middle of Pleasanton, 
Pleasanton Valley is a desirable 
neighborhood close to just about 

everything. Built by Morrison Homes between 
1966 and 1974, Pleasanton Valley boasts 
homes of 1,400 to 2,600 square feet. Most lots 
in Pleasanton Valley are 
6,000 square feet, and a rare 
few nearer to 13,000 square 
feet. Beautiful, mature trees 
line the streets and, with 
four parks nearby, there is 
more than enough nature to 
satisfy any craving for the 
outdoors.

The Ken Mercer 
Pleasanton Sports Park is 
in close proximity to the 
neighborhood, and offers 
huge spaces for sports and play, competition 
and fun. Woodthrush Park, a lovely 3.5-acre 
park with picnic tables, is located in the part 
of the neighborhood known as Birdland, 
located on the north side of Valley Avenue. 
The Amador Valley Community Park is on the 
corner of Santa Rita Road and Black Avenue, 
and can be easily accessed from deeper in 
the neighborhood as well. The final park is 

Harvest Park, located near Hopyard Road and 
Del Valle Parkway.

A small portion of the neighborhood has 
been nicknamed the “gas lamp” area, for the 
gas lamps lining the street on and around 
Black Avenue.

Pleasanton Valley has the 
advantage that children can 
just about walk to each school. 
Alisal Elementary, Walnut Grove 
Elementary, Harvest Park Middle 
and Amador Valley High are 
all within a 15-minute walk. 
Children can be seen making the 
journey to school each morning, 
using paths that cut between the 
houses and shortcuts through the 
Ken Mercer Pleasanton Sports 
Park.

Realtor Tim McGuire describes Pleasanton 
Valley as “ideally located, within walking 
distance to K-12 schools, downtown and the 
Aquatic Center.” 

Besides being close to schools and parks, 
it’s also a short walk to downtown, as well as 
shopping and restaurants. Tucked away in the 
center of town, Pleasanton Valley is a beautiful 
place to call home.

FACTS
LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Amador Valley Park, Walnut 
Grove Park, Harvest Park, Aquatic Center

POST OFFICE: 4300 Black Ave.

PUBLIC SCHOOLS: Alisal Elementary 
School, Walnut Grove Elementary School, 
Harvest Park Middle School, Amador 
Valley High School

SHOPPING: Mission Plaza, Amador 
Center

MEDIAN 2015 HOME SALE PRICE: 
$948,000

HOMES SOLD IN 2015: 31

NEIGHBORHOOD SPONSOR

McGuire Real  
Estate Team

Alain Pinel Realtors, 
Pleasanton

tmcguire@apr.com

TimMcGuire.net

925.895.9950 

BRE #1349446
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With four parks 
nearby, there is 

more than enough 
nature to satisfy 
any craving for  
the outdoors.



• Neighborhood Specialist for over 16 years

• #1 Real Estate Team in Pleasanton Valley and Birdland**

•  Ranked in the top Ten of all agents/teams in Alameda & Contra Costa Counties**

• Average sale price is 102.3% of list price, highest of all agents in Pleasanton**

• 55 homes listed and sold in 2015 at $54 million dollars in volume**

• Over 50 years of combined team experience selling real estate

• Concierge services including a team of contractors to prepare your home

• Committed to 100% complete client satisfaction with over 80 five star Zillow reviews

• Corporate Relocation Certified Buyer’s and Seller’s agent

•  Certified Residential Specialist and Bay East Association of Realtors Pinnacle award recipient

   ** Source: Trend Graphix

Testimonial 1
It was a pleasure working with Tim. His knowledge of the market was outstanding and responsiveness to any questions 
we had can only be described as perfection plus. In today’s world it seems that people are rushed and therefore some-
times not as helpful as one would desire. We never saw that with Tim. He was always available and was always in a 
positive frame of mind with honest, realistic answers.

Testimonial 2
When Tim says he offers a full-service concierge service, he means it! Tim and his team handled everything ... clean-
ing, staging, recommending and coordinating painting and landscaping services, handling all communications with our 
relocation company, and then of course all the other transaction items that go along with selling a home. Tim’s integrity 
throughout the process is extremely evident, which is why I believe he is not only respected by his clients but also by his 
peers. We highly recommend using Tim to sell your home.

SOLD SOLD

900 Main Street, Pleasanton, CA 94566

www.TimMcGuire.net
925.462.SOLD (7653)

Mark James
Realtor®/Associate

Tim McGuire
Realtor®/Leader

Erika Vieler
Realtor®/Associate

KarenCarmichael
Client Services

A Concierge Approach To Real Estate
R E A L  E S T A T E  T E A M

Zillow.com

See over 80 five star reviews  for Tim McGuire
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Ruby Hill

“W
hen you drive through the 
gates it’s like you’re in a resort,” 
Michael Moone said of Ruby Hill.  

Moone and his wife, Jan Soderstrom, have 
lived in the gated community since June 2014. 
When the couple “discovered” the Pleasanton 
neighborhood they were impressed with its 
“serenity, how peaceful it is,” Moone said. “And 
the views are spectacular.” 

But unlike a resort or resort-like area such as 
Palm Springs, in which Moone and Soderstrom 
also lived, that have people come and go, Ruby 
Hill is “a community and a neighborhood.”

“We know all our neighbors and there’s not 
a week that goes by that we don’t get together 
with some of them,” Moone explained. “They 
are the kind of people you want to spend time 
with, you want to hang out with.”

Since its debut in 1992, Ruby Hill has been one 
of Pleasanton’s most exclusive communities. The 
upscale neighborhood consists of custom-built 
homes of various architectural styles including 
Italian, Mediterranean, Craftsman and French 
Country, as well as three areas of tract and semi-
custom homes built by Signature Properties. 
Most custom homes in Ruby Hill have three, 
four or more garage spaces, and lot sizes range 
from a half-acre to an acre. Amenities available 
to Ruby Hill residents include a 24-hour privately 
guarded and gated entrance, community center 
with a pool, tennis courts, sports fields, a 
basketball court and open space parks and trails. 

The 225-acre Ruby Hill Golf Course, 
designed by golf legend Jack Nicklaus, winds 
through the center of the community and offers 
individual and family memberships. Along 

with golf, the club offers other athletic and 
social opportunities such as tennis, swimming 
and weekly themed dinners.

“The golf course and beautiful neighborhood 
amenities make it a wonderful place to live,” 
said Realtor Susan Schall of the Fabulous 
Properties team. 

A popular bocce league has hundreds of 
residents playing Tuesday through Friday 
nights, April through June and September 
through November. According to Moone, 
“There are more than 40 teams. That’s probably 
more than half the people who live here!” 

Ruby Hill students attend Pleasanton schools, 
such as nearby Vintage Hills and Valley View 
elementary schools. Ruby Hill’s convenient 
location on the border of two cities allows for 
residents to experience the best of two worlds 
and take advantage of all the abundant dining 
and shopping from Livermore’s San Francisco 
Premium Outlets to Pleasanton’s Stoneridge 
Mall. The Livermore Wine Country and 
downtown Livermore are also nearby options. 

“Having lived in Ruby Hill for the last 20 
years, I have seen the neighborhood grow 
and thrive,” said Donna Garrison of Fabulous 
Properties. Thousands of kids have grown 
up here, participating in the myriad of kid 
activities.

“Many families have moved from having 
many kids at home to being ‘empty-nesters,’ 
Garrison continued. “It’s the natural cycle of 
any neighborhood and Ruby Hill continues to 
appeal to families, singles and couples. The golf 
course and beautiful neighborhood amenities 
make it a wonderful place to live.”
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FACTS
FIRE STATION: Station No. 5,  
1200 Machado Place 

LIBRARY: Downtown branch,  
400 Old Bernal Ave. 

NEIGHBORHOOD ASSOCIATION:  
Ruby Hill Homeowners Association

POST OFFICE: 4300 Black Ave.

PARKS: Ruby Hill Community Park,  
Shadow Cliffs Regional Park

PUBLIC SCHOOLS: Vintage Hills 
Elementary, Valley View Elementary, 
Pleasanton Middle, Amador Valley High 

SHOPPING: New Leaf Market, Oak Hills 
Shopping Center, Amador Center

MEDIAN 2015 HOME PRICE: 
$2,237,500

HOMES SOLD IN 2015: 50

NEIGHBORHOOD SPONSOR

Fabulous Properties

Venture | Sotheby’s 
International Realty, 
Pleasanton

ddgarrison@comcast.net

sschall@comcast.net

FabulousProperties.net

Garrison 925.980.0273

Schall  925.519.8226

BRE #01735040,  
01713497, 01964566

Donna Garrison  
and Susan Schall
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Donna Garrison and Susan Schall specialize in Ruby Hill and the entire Tri-Valley. We off er 
extensive networking, international exposure, local market intelligence, personalized service and 
exceptional negotiation. Call for a private discussion on your next  home sale or purchase.

FABULOUSPROPERTIES.NET

2016 is Your Year to Make a Move!

DONNA GARRISON
REALTOR®

ddgarrison@comcast.net
925.980.0273 

SUSAN SCHALL 
REALTOR®
sschall@comcast.net
925.519.8226

CA BRE License # 01735040, 01713497, 01964566

   Voted Best Real Estate Team 2014 and 2015

5

#1 Real Estate 
Team in Ruby Hill 

in 2015, 
according to MLS data

Call us today! We’d love to discuss the market with you. 
We have many more buyers than sellers and would love to help you make your next move.

 3,500 SF Custom Home in Ruby Hill
4 bedrooms, 3 baths, pool

New Listing in Ruby Hill
 4,500 SF, 4 bedrooms, 4.5 baths, pool in one 
of South Livermore’s favorite neighborhoods

AVAILABLE in South Livermore

 5580 Paseo Navarro - 3,315 SF, 5 bedrooms,
3 bath, Main Floor Master. Off ered at: $1,375,000

AVAILABLE in Del Prado

 
Pending in 6 days with multiple 
off ers 2849 Brezza Court  

Just Sold Just Sold

Available for Sale

Foothill Lots- Call for Pricing

Available for Sale

Gorgeous Livermore Vineyard Estate  7795 Cedar Mountain Dr.  $3,750,000

Just Sold with multiple off ers

 
Just Sold - Represented Buyer  
3720 West Ruby Hill Dr. $5,460,000

 
Just Sold - 3099 East Ruby Hill Drive
Sales Price: $2,812,500

 
Sales Price, Over asking: $2,000,000 
2849 Brezza Court

 $350M in Tri-Valley Real Estate Sold since 2007

 $77M in Tri-Valley Real Estate Sold 2015

 260+ Tri-Valley Homes Bought and Sold

 Wall Street Journal and Real Trends named us as one of nation’s 

   top teams multiple years

 Ranked #4 team in the WORLD at previous brokerage 2013 and 2014

FABULOUSPROPERTIES.NET
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Stoneridge

“I
t’s a quiet, comfortable neighborhood,” 
said Chip Ulatoski who, with his wife 
Susan, has been living in the Stoneridge 

neighborhood for 23 years. “And the neighbors 
look out for each other.” 

“You will see neighbors walking and 
exchanging greetings, children riding their bikes, 
residents walking to BART for work or play,” 
Realtor Louise Davis said of the 
neighborhood, located on the west 
side of Pleasanton. “They have 
year-round views of pastoral oak 
trees, walking trails in the hills and 
a wonderful place to live.”

Stoneridge is tucked against 
the hills of the west side of 
Pleasanton. Built by Stoneson 
Development between 1969 and 
1975, it is one of the most mature 
neighborhoods in Pleasanton, 
with homes from 1,300 to 2,500 
square feet and lot sizes of approximately 
8,000 square feet. Stoneridge features some of 
the most popular single-story floor plans in 
Pleasanton, and is close to some of Pleasanton’s 
excellent schools, including Lydiksen 
Elementary School, Hart Middle School and 
Foothill High School.

“Stoneridge is a quiet neighborhood with 
views of Pleasanton Ridge, peaceful parks 
with tennis, play areas for children and dog 

parks,” Realtor Jennifer Swalve said. “Residents 
are within walking distance of an elementary 
school, Stoneridge Mall, the BART station, 
medical facilities, employment opportunities, 
and such easy freeway access to 580 and 680.”

Resident John Keane said, “My wife Sue and 
I have lived here for 39 years. We’ve seen lots 
happen over the years. We were here before the 

mall and the business park, and it’s 
only grown nicer over the years.”

In fact, when the Keanes chose 
to downsize several years ago, 
they remained in the Stoneridge 
neighborhood.

“It has so many beautiful areas, and 
it’s convenient to everything.”

It’s not only convenient to 
transportation and shopping, there 
are a number of outdoor activities 
nearby. Muirwood Community Park 
spans 13.9 acres of land with sports 

fields, tennis courts, basketball courts, picnic 
tables, barbeque pits and more. Moller Park is 
seven acres and has a nice walking path, picnic 
tables, barbeque pits, and an area for younger 
children to play. Pleasanton Ridge is only a 
short distance away, with hiking trails all along 
the beautiful hills of west Pleasanton.

Residents of this charming community 
aptly describe it as everything you want in a 
Pleasanton home.
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FACTS
FIRE STATION: Station No. 2, 
6300 Stoneridge Mall Road

LIBRARY: Downtown branch, 
400 Old Bernal Ave.

PARKS: Moller Park, Muirwood Park, 
Pleasanton Ridge hiking trails

PUBLIC SCHOOLS: Lydiksen Elementary 
School, Hart Middle School, Foothill High 
School

SHOPPING: Stoneridge Mall

MEDIAN 2015 HOME PRICE: $939,500

HOMES SOLD IN 2015: 17

MEDIAN 2015 CONDO PRICE: $692,500

CONDOS SOLD IN 2015: 20

NEIGHBORHOOD SPONSOR

Venture | Sotheby’s 
International Realty, 
Pleasanton

louise@louisedavis.com

LouiseDavis.com

jswalve@venturesir.com

Davis 925.200.2457

Swalve 209.552.9806

BRE #00551850 Davis, 
#1063407 Swalve

Louise Davis and 
Jennifer Swalve

‘It has so 
many beautiful 
areas and it's 
convenient to 
everything.’

RESIDENT JOHN KEANE



Louise Davis
Broker Associate  

925.200.2457
louise@louisedavis.com

CA Lic. #00551850

Expertise, Reputation, Knowledge
Louise and Jennifer understand the industry and put the needs of their clients first. 
Jennifer and Louise have a combined 50 years experience in the Real Estate Industry.

Jennifer has joined Louise this year bringing her 10+ years of Real Estate Appraisal 
expertise to share her market knowledge with their clients.

Louise has been a resident of Stoneridge for 40 years and Jennifer attended Lydiksen and 
Foothill High School. Contact us for any of your Real Estate needs. We are here to help.

“Louise & Jennifer always replied quickly to my emails and phone calls. They kept me updated consistently,  
provided contacts and guidance for pre-sale preparation and through the escrow process. They helped from the 
beginning to the end.” — Richard T.

“I was faced with an almost impossible task of not only finding a home I loved on a limited budget, but within  
an extremely short time period. Jennifer listened carefully and understood exactly what I was after. She was able 
to clear her schedule for me and arrange for me to see homes of interest right away. Then when I decided to 
make an offer on a home, she wrote it up immediately and presented it. She was fast and helpful every step of 
the way. She made a daunting and frustrating process possible and successful, calming me and explaining things 
along the way, and thanks to Jen, I’m now enjoying my beautiful home.” — Rhonda

“This is the third house I have bought or sold with Louise. I hope this house will be permanent, but should  
I need a Real Estate Agent again, it will be Louise and Jennifer! — Charles S.

Jennifer Swalve
Realtor
209.552.9806
jswalve@venturesir.com
CA Lic. #1063407

509 Main  St reet  P leasanton,  CA

SOLD SOLD
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Willow West / The Gates

L
ocated near the heart of Pleasanton, 
Willow West is a neighborhood of mostly 
single-level homes with classic charm and 

generous yards for children to play.
Built between the late 1960s and early 1970s, 

most homes have two-car garages and lot sizes 
between 6,000 and 8,000 square feet. Adjacent 
to Willow West is “The Gates,” which has a 
similar feel as Willow West, but the homes were 
built in the 1980s.

A hallmark of the new neighborhood was 
larger homes on spacious lots. In 1982, Woodhill 
Farms Development added to the community 
with a development called Wood Meadows, 
nestled within the Amberwood neighborhood, 
which was built between 1982 and 1985 by 
William Lyon Homes. Eventually, the group of 
contiguous neighborhoods of Amberwood and 
Wood Meadows became known as “The Gates” 
because most of the street names include the 
word “gate,” such as Laramie Gate Circle, Sutter 
Gate Avenue and Ross Gate Court. The first 
part of the street names pays tribute to historic 
military forts throughout the United States. 

The neighborhoods are so cohesive, the names 
are often used interchangeably by residents to 
describe where they live. Pleasanton’s central 
location within the Bay Area and family-friendly 
reputation brought The Gates residents Julie 
and Vehid Husenovich to the city in 1999. They 

moved to The Gates almost three years ago.
“We really enjoy living in The Gates,” 

Julie Husenovich said. “It’s a very friendly 
neighborhood.”

The Husenovichs’ home is close to several 
walking trails and Ken Mercer Sports Park.

They said they feel a sense of community and 
camaraderie with their neighbors in The Gates, 
and feel safe allowing their two young children 
to play outside in their cul-de-sac without the 
worry of heavy traffic.

Willow West and The Gates are in close 
proximity to Mission Plaza and Amador 
Shopping centers. Between the two locations 
residents can fulfill their dining, grocery 
shopping, banking and packing and 
shipping needs. Also close by is downtown 
Pleasanton, which has a variety of businesses 
from fine-dining restaurants to clothing 
boutiques and spas. 

Willow West is home to Pleasanton’s 
Bicentennial Park where Century House, 
a historic Victorian farmhouse turned 
community center, is located. Century House 
is available for residents to rent for showers 
and intimate gatherings. Residents living 
in the centralized Willow West / The Gates 
neighborhoods have some of Pleasanton’s  
best features just minutes away from  
their front yards.

FACTS
FIRE STATION: Station No. 3,  
3200 Santa Rita Road

LIBRARY: Downtown branch,  
400 Old Bernal Ave.

PARKS: Bicentennial Park

POST OFFICE: 4300 Black Ave.

PUBLIC SCHOOLS: Alisal Elementary, 
Hart Middle School, Amador Valley High 
School

SHOPPING: Mission Plaza,  
Amador Center

MEDIAN 2015 HOME SALE PRICE: 
$900,000

HOMES SOLD IN 2015: 9

NEIGHBORHOOD SPONSOR

McGuire Real  
Estate Team

Alain Pinel Realtors, 
Pleasanton

tmcguire@apr.com

TimMcGuire.net

925.895.9950 

BRE #1349446
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THE ONLY TEAM YOU NEED TO CALL WHEN BUYING OR SELLING A HOME

• Neighborhood Specialist for over 16 years

•  Ranked in the top Ten of all agents/teams in Alameda & Contra Costa Counties**

•  Average sale price is 102.3% of list price, the highest in Pleasanton**

•  55 homes listed and sold in 2015 at $54 million dollars in volume**

•  Over 50 years of combined team experience selling real estate

• Concierge services including a team of contractors to prepare your home

• Committed to 100% complete client satisfaction with over 80 five star Zillow reviews

• Corporate Relocation Certified Buyer’s and Seller’s agent

•  Certified Residential Specialist and Bay East Association of Realtors Pinnacle award recipient

   ** Source: Trend Graphix 

Testimonial
Tim’s team handled our home sale almost entirely by remote control. We found a new home in another state 
while on vacation and contacted Tim. He electronically arranged our selling process and had a buyer under  
contract within 45 days without us ever returning home. In our mind, that is the definition of Concierge Real 
Estate Service.

As a result, we are now the proud owners of our dream retirement home in Washington State, thanks to Tim.

SOLD SOLD

900 Main Street, Pleasanton, CA 94566

www.TimMcGuire.net
925.462.SOLD (7653)

Mark James
Realtor®/Associate

Tim McGuire
Realtor®/Leader

Erika Vieler
Realtor®/Associate

KarenCarmichael
Client Services

A Concierge Approach To Real Estate
R E A L  E S T A T E  T E A M

Zillow.com

See over 80 five star reviews  for Tim McGuire



Electronic 
Equipment 
(E-Waste)
Such as computers, 
monitors, TVs, cell 
phones & other 
household electronics

Motor Oil & Filters, 
Automotive 
Products, Syringes, 
Needles 
& Other Sharps
(Must be placed in 
sharps container)

Mercury Containing Items, 
Fluorescent Light 
Bulbs & Tubes, 
Paint, Solvents, 
Cleaners, Pesticides, 
Pool Chemicals, 
Household Batteries*

Narrow-neck 
Plastic Bottles 

& Jugs

Aluminum Cans 
& Foil

Steel & Tin Cans

Plastic 
Tubs

Cardboard & 
Paperboard 

Boxes
Glass Bottles 

& Jars

Newspaper, Offi ce 
Paper, Magazines 

& Mail Waxed Paper Containers

Plastic Bags

Polystyrene or 
Foam Containers

Paper Towels & Napkins

Food Soiled Paper  
& Cardboard

Aerosol Cans

Diapers

NOT ACCEPTED

Empty 
Aerosol 

Cans

Cat Litter & Pet Waste, 
Diapers, Feminine 

Products & Tissue Paper

All Other 
Non-Recyclable 

Plastics

Chip Bags and 
Other Non-Paper 

Packaging

Glassware, 
Ceramics & 

Window Glass

Drink Boxes 
& PouchesRocks, Dirt & Concrete

Electronics

Fluorescent Light Bulbs

Batteries

Syringes & Sharps

Motor Oil & Filters

Paint Cans

Prescription Drugs/
Medications

Any Other 
Hazardous Waste

NOT ACCEPTED

GARBAGE

RECYCLING

HAZARDOUS
WASTE

Plastic 
(Bags, Flower Pots)

Treated or 
Coated Wood

Rocks, Dirt & Concrete

Cat Litter & Pet Waste

Diapers

Feminine Products

NOT ACCEPTED

Food-Soiled Paper & Cardboard, 
Paper Towels & Napkins

(Pizza Boxes, Paper Plates & 
Cups, Waxed Paper Containers)

Tea Bags, Coffee 
Filters & 

Coffee Grounds

All Food Products
Including Meat, Bones, 

Egg Shells, Pasta, 
Fruits and Vegetables

Grass, Leaves, Flowers, Weeds, 
Plant Clippings & Branches
(Less than 6” in diameter)

FOOD SCRAPS & YARD WASTE

SORT ROLL   GO
Your guide to residential recycling & garbage service by the City of Pleasanton

PLEASANTON 
GARBAGE 
SERVICE

For questions about billing, 
missed pick-ups, starting, stopping 

or changing recycling and 
refuse services contact:

925-846-2042
pleasantongarbageservice.com

SAFE DISPOSAL OPTIONS
Household items containing toxic chemicals are not allowed in your three containers. 

Hazardous materials listed in this brochure may be dropped off at any Alameda 
County Hazardous Waste Facility. For drop-off locations and hours of operation 

call 800-606-6606 or visit household-hazwaste.org.

E-Waste can be dropped off at the 
Pleasanton Transfer Station, 3110 Busch Rd, 

open daily 8am–4pm. Fees apply.
*For questions about battery drop-off locations 
and the annual city-sponsored e-waste event: 

pleasantonrecycles.org  (925) 931-5500

IDEAS Collect food scraps in milk or ice cream cartons. Place full cartons in the 
green cart. Wrap food scraps in newspaper. Reuse paper bags as scrap bags.
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BlaiseLofland.com  |  PLEASANTON 900 Main Street

 Professional Real Estate Services         Connecting People and Property

Blaise Lofland
925.846.6500
blofland@apr.com 
License #00882113

                 
Blaise Lofland Real Estate Group

EXPERTISE     |     TEAMWORK     |     RELIABILITY     |     INTEGRITY     |     SATISFACTION

Experience the Difference

Your Experienced Real Estate Team Providing  
Many Years of Professional Service

•  The Blaise Lofland RE Group is celebrating 30 years of business  
in Pleasanton 

•  Our group has been composed and expanded to provide expert  
industry experience in every area and at every step of the way  
with your buying and selling real estate process

•  Visit our newly launched website at blaiselofland.com and view  
testimonials from dozens of our satisfied clients!

•  Drop by any time at our our recently expanded office – at Alain  
Pinel Realtors located at 900 Main Street

COME AND MEET OUR GROUP:   *Blaise Lofland,*Marti Gilbert, 
*Amanda Bowen, Kelly McKaig (*Licensed) 

We Welcome the Opportunity  
to Assist You with Your Real Estate Needs



APR.COM  |  PLEASANTON/LIVERMORE VALLEY  900 MAIN STREET   925.251.1111

Creating a home is like painting a masterpiece. . .

the art is making it look effortless. 

Let’s create together.


